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CVR Partners, LP (NYSE: UAN) has been in the chemical and fertilizer manufacturing 
business ever since it was incorporated in 2007, based in Sugar Land, Texas. The 
company’s main products are urea ammonium nitrate (UAN) for agricultural customers, 
retailers and distributors; and ammonia products for agricultural and industrial 
customers. For the past one year, the stock has been on correction – approximately 
41.17%. Right now, it is probably the only company with a market cap of $959.2 million 
that is available at the attractive valuation of 3.64 times price-to-earnings ratio, with a 
high earnings per share of $24.9. That makes the stock a gem of investment amongst 
its peers in the agrochemical industry. 

 

CVR Partners competes with a decent market share in the agricultural chemical 
industry which is valued at $4.70 billion, of which 37% is represented by the basic 
materials sector valued at $2.59 billion. 

 

In the fourth quarter of fiscal 2022, CVR Partners increased gross ammonia production by 6.7% 
to 210,000 ton, out of which 36% is available for sale. Average realized gate prices increased 
by 30% in ammonia to $967 per ton, and grew 31% in UAN to $347 per ton. Reported net 
income was $95 million or $9.02 per unit in Q4, representing more than 55% annual growth. Net 
sales of $212 million was up 12% from $189 million reported in the corresponding period of the 
previous year. Non-adjusted EBITDA growth of 31% to $122 million reflects strong operating 
income. Cash flow from operation turned negative due to longer collection periods that also 
affected free cash flow. The management declared a cash distribution of $10.5 per unit for the 
quarter. 

In fiscal 2022, gross ammonia production increased by 13% to 703,000 ton, of which 30% is 
available for sale. Average realized gate prices soared by 88% to $1,024 per ton for ammonia, 
and rose by 84% for UAN. The company reported full-year net income of $287 million, up 
268%, or $27.07 per share, compared to $78 million or $7.31 per share last year. Net sales 
climbed to $836 million from $533 million in the prior fiscal year. EBITDA growth was 89%, 
while cash flow from operation and capital expenditure rose 60% and 59% respectively amid 
expectations for strong fundamental build-up going forward. 
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SWOT analysis of CVR Partners, LP 

Strength 

▪ Skilled work force -- the company is investing huge resources in training and 
development to enhance productivity and achieve healthy returns on capital 
expenditure. 

▪ Strong free cash flow generation year-over-year, which is a good sign for the 
fundamental base of the company. 

▪ Strong distribution network to reach the majority of the potential markets. 

Weakness 

▪ Days inventory is higher than competitors; and working capital requirement keeps 
increasing, demanding more fundraising.   

▪ There are gaps in the range of products sold by the company. 
▪ Investment in R&D is below competitors’ levels; not able to compete with the other 

players in terms of innovation. 

Opportunity 

▪ The lower PE of $3.64 and higher EPS of $24.9 create an attractive valuation for 
investor to buy the stock at a reasonable price.  

▪ New technology adoption and favorable government policies have created an 
opportunity for market expansion. 

▪ Government initiatives to boost green drive is an opportunity for procurement of CVR 
Partners’ products. 

▪ Developing customer base through online platform, which involves massive capital 
investment, is good for serving clients better. 

Threat 

▪ The company faces the risk of currency fluctuations because of its presence across 
multiple markets. 
. 

CVR Partners Comparative Analysis 

-The above comparative analysis table shows the fundamental position of CVR Partners and 
others in terms of valuation. Lower PE and higher EPS is always a good ‘buy’. CVR Partner has 
a PE of $3.64 and EPS of $24.9, while most others in the industry have negative PE or higher 
PE than EPS. 

- Though the company follows the strategy of investing in a relatively smaller number of skilled 

workforce, its productivity is robust with EBITDA of $402.31 million. 

-Price to sales matrix of 1.15x is relatively at par with the per-dollar sales per annum; price-to-
book-value of 2.33x is slightly higher. (Normally, less than 1 is considered favorable)    

- Based on the enterprise value/revenue matrix of 1.78x, valuation is reasonable. 

-Enterprise value/EBITDA of 3.7x is slightly higher. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Sources: Yahoo Finance, Statista, 
company reports etc. 
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